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AnHoOTanMs

B craTpe ncciienyetcsd TpaHcdopMarliys yipasiieHs IpoaskaMyl B TOCTMHYHOM CEeKTOpe
IO/, BIIVMSIHMEM 3aBVUCHMOCTV OT OHJIaVH-arperaTropoB, poOCTa KOMMCCMOHHBIX PacXxodgoB U
v3MeHeHMs popMm B3ammopneVicTBusa ¢ rocreM. Ha ocHoBe Teopmy MapKeTMHIOBBIX KaHaJIOB,
TPaHCAKIIMOHHBIX WM3[Iep)KeK, MapKeTMHIa B3aMMOOTHOIIEHMII W PeCypcHOro IIoaxoma
CUCTEMATM3VMPOBaHbl  YeThIpe  MOIEeIN m/ICTpV[6yLU/M: ManyaibHas, OTA-nlenTpuuHasi,
ruOpumHas 1 skoccreMHas. [lokasaHo, 9To cTparermyaeckoe IPEVIMYILECTBO TOCTVIHWIIBI CBSI3aHO
C pasBuUTHEM HIpsMOro OpoHMpoOBaHWMS, (PUPMEHHOV HPOrPaMMBI JIOSIIBHOCTYM, COOCTBEHHBIX
OAaHHBIX O TOCTSX ¥ HEePCOHAIM3VPOBAHHBIX KOMMYHMKAIIMIL, a HE TOJIBKO CO CHVDKEHMEM
KOMWMCCUMN.

KitrogeBble ciI0Ba: TOCTVHMYHBIV MaPKETVHT, IIPsiMOe OpOHMpPOBaHMe, IIPOrpaMMa JIOSUTbHOCT,
yIpaBJIeHVe KaHaJlaMVI IIPOasK, SKOCVICTeMHBIVI ITOAXO]T, KJIIMeHTCKUVI KaIlyTal
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The article examines the transformation of hotel sales management under growing
dependence on online travel agencies, rising commission costs and changing guest interactions.
Drawing on marketing channel theory, transaction cost theory, relationship marketing and the
resource-based view, four distribution models are systematized: manual, OTA-centric, hybrid and
ecosystem-based. The study shows that a hotel’s strategic advantage depends on direct booking,
branded loyalty programs, proprietary guest data and personalized communication, not only on
commission reduction.

Keywords: hotel marketing, direct booking, loyalty program, sales channel management,
ecosystem approach, customer equity.

Yupasiienne mnpopaxamy B TOCTMHUYHOM CeKTOpe IIpeTeprieBaeT (yHIaMeHTaJIbHYIO
TpaHchOpMaIIo: cofep>kKaTeIbHOe SAPO IepeMeH COCTaBIISeT Iepexorn OT TPaH3aKIVIOHHON
MOJIeJIVI, OPMEHTVPOBAHHON MIPEeVIMYIIIeCTBEHHO Ha BaJIOBYIO 3arpy3Ky HoOMepHoro ¢oHma, K
MOV, OCHOBAaHHOV Ha HAKOIUIEHMM K/IMEHTCKOTO KammTala (customer equity). s
HVI3KOMapPKMHAJIBHOTO TOCTMHIYHOIO OM3Heca 0COOEHHO 3HAYMMBIM CTaHOBUTCSI COOTHOIIIEHVIE
TIOXXV3HEHHO IIeHHOCTH KiIeHTa (customer lifetime value, CLV) 1 croumMocTy ero mpuBiieueHms
(customer acquisition cost, CAC): 1o oTpaciieBbIM JaHHBIM, KOMMCCHS 3a OpOHMpOBaHIe Yepes
COOCTBEHHBIVI MOJIYJIb OHJIATH-OpOHMPOBaHM CyIllecTBeHHO HinKe cpenHernt Kommccuy OTA [12].
[TosToMy ympaBieHdecKmy POKYC CMeIIaeTcss OT OOpBOBI 3a BajIOBOV TpaMK K IIOCTPOEHWIO
apXUTeKTy pbl KaHas10B, Makcumusupyromer CLV npu konTponpyemom CAC.

B wmayuHO JmmMTepaType yIpaBjleHWe NIpodaXaMy TOCTVMHWYHOTO IIPeIIpUSTS
paccMaTpmBaeTCs Ha IIepecedeHMM HeCKOJIBKVIX MCCIIeNOBaTeIbCKMX HallpasileHnit. Teopwst
MapKeTrHIroBbIX KaHaioB JI. CrepHa m A. Dib-AHcapy IO3BOJISIET OOBSICHUTH BBIOOP MEXITy
NPSIMBIMY, ITOCPETHWYECKMMM ¥ MYJIBTMKAHAJIBHBIMM CXeMaMM IIpofaX depe3 OasraHC
PBIHOYHOTO OXBaTa, KOHTPOJIA Hall TapndOM 1 BeJIMUMHBI KaHaIbHBIX M3aepxek [3]. Konmerns
TpaHCaKIIMOHHBIX m3aepxek O. YIbgMcoHa pacKpblBaeT 3aBUICHMOCTE OT OHJIAIH-aIperaTopoB
uepe3  CHeOMPWYHOCTP  aKTMBOB,  MHQPOPMALVOHHYIO  aCMMMETPUIO M PUCK
ONIIOPTYHWMCTNYECKOTO IOBefeHMs IHocpenHmka [5]. VccimemosaHms B obOracti e-tourism m
3JIEKTPOHHBIX KaHAJIOB AUCTpUOyLMM PUKCUPYIOT OBOVICTBEHHBI 3PdPeKT ImdpoBbIX
IUIaTPOPM: OHM IIOBBIIIAIOT PBIHOYHYIO BUIVIMOCTH OTeJISI, HO OJHOBPEMEHHO OIPaHMYMBAIOT
KOHTPOJIb HaJ, KIVEHTCKVMM HaHHBIMM ¥ KOMMyHmKamusmu [6; 9]. B rormke mapkermHra
B3aVIMOOTHOIIIEHWI yCTOMYMBBIVI pe3yJIbTaT (POpMUpPYeTCs He OTIe/IbHOW IIpofaxer, a
JOJIFCOCPOYHBIMM OTHOIIIEHMSIMM MeXy TOCTMHMIIeV ¥ TocTreM; Io3romy direct booking
11e71ecO00pa3HO paccMaTpmBaTh He KaK CaMOCTOSITEJIBHBIV TEeXHWYECKMV KaHasl, a KaK SOpo
yIIpaBJIsIeMOVI 5KOCVCTEMBI OTHOIIIEHMTI C TocTeM [7; 8].

TeopeTnmaeckyto OCHOBY WCCIIEIOBAHVS COCTABIITIOT TEOPWMSI MAapPKETMHIOBBIX KAaHAJIOB 71
KaHaJIBHOTO KOH(JIVKTA, TeOPMs TPAHCAKIIVIOHHBIX M3Aep>KeK, MapKEeTVHI B3aIMOOTHOIIIEHIV,
KOHIIETIIIVS customer equity ¥ pecypcHBIVI IIOAXOM. B COBOKYITHOCTV 3TV ITOJIXOABI ITO3BOJISIIOT
COITOCTAaBUTH IIPSIMBble, ITOCPEIHMYECKVe ¥ MYJIbTMKAaHaIbHbIE CXeMBI Ipomax [3], pacKpbITh
MeXaHWM3M 3aBUCHMOCTM TOCTMHMUIIBI OT arperaropa [5], OOBSICHUTb 3KOHOMMYECKYIO POJIb
yoepkaHus roctss n nosbimenus CLV [7], a Taxke mHTepIipeTMpoBaThb 0a3y cOOCTBEHHBIX
KIIVIEHTCKVX JIaHHBIX, IIPOTPaMMY JIOSUTBHOCTY ¥ MapKeTVHIOBble KOMIIETEHIINI IIepCOHaIa KaK
CTpaTermyecKiie pecypcbl TOCTMHWYHOTO IpeqnpwsTus [4]. Mertogosormaeckass dacTb
VICCITEOBAHNMS BKJIIOYAeT CPaBHUTEIIBHO-aHATUTIYECKMIT METOII, CHUCTeMaTM3alliio MOeIIen
AUCTPUOYIIMM 110 KPWUTEpUsSM SKOHOMMKM KaHalla, KOHTPOJISI TapwudHOV NOIUTUKA W
HAKOIUIEHMs KJIMIEHTCKOTO KallMTalla, KOHTEeHT-aHaJIM3 OTpacyIeBbIX JIAHHBIX, JIOTMKO-
CTPYKTypHOe MOfeIMpoBaHye KaHaJIbHOTO KOHQUIMKTa 1 000OIIeHMe MpaKTUIeCcKUX KeviCOB
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POCCUVICKMX TOCTMHWYHBIX OIlepaTopoB. B cTaTke akmeHTMpyeTcs cTparermueckast (pyHKIWsA
IIPSIMOTO KaHasla: OH II03BOJIsIeT OTeJII0 He TOJIBKO IIOJIydaTh 3aKa3, HO M COXPaHSTbh KOHTAaKT C
rocteM IoOcCIe MPOXMBaHWSA, (PUKCUPOBATh WCTOPUIO B3aMMOMAEVICTBUS, (POPMIUPOBATh
IlepcOHaJIbHBIE IIPeIJIOKeH s Y IIOCTeIIeHHO YBeJIMYMBaTh BEPOATHOCTb IIOBTOPHOVI ITOKYIIKIA.

Poccuyicknii peIHOK OHJIAVH-AUCTPUOYIINM HepeXnsI CTPYKTYPHBIVI CABUT IIOCIIe yXopa
Booking.com B mapre 2022 ropa: oOpasoBaBIIMVICA BaKyyM 3allojIHWIM OTedeCcTBeHHbIe
arperatopsl, n K 2025 roxy anpo smgepos cdpopmmupoBanm «Aupekc IyTtemectsus», «OcTpoBOK»
u Bronevik.com [10]. KoHcommnariis pbIHKa ycwinia HeperoBOpHYIO IO3UINIO TuiaTdopm: ¢ 1
despasa 2026 roma «SIHmekc Ilyremectsusi» mosbicvym 0a3oByro KoMuccuto ¢ 15% mo 17%, uro
BBI3BAJIO ITyOJIMYHYIO PeaKIVIo CO CTOPOHBI KPYIIHBIX TOCTMHMYHBIX ceTen [11]. [TapautensHO
pasBuBaeTcs IIpaKTMKa II€HOBOIO IIOCpedHMYecTBa, IIPY KOTOPOW OTHeIbHble IUIOLIANKU U
MeTaIlOMCKOBBbIe CepBUCHI, paboTas dYepe3 CTOPOHHMX IIOCTABIIVKOB, MOIYT OTOOpaXaTb
KOHEeUHOMY I10JIb30BaTesIl0 CTOMMOCTb HOMepa BhIllle YCTaHOBJIEHHOV oTesleM. B Takov cuTtyariym
IIOCPeIHVK CTaHOBUTCS He TOJIBKO KaHaJIOM IIpUBJIeYeHMs CIIpoca, HO M CaMOCTOSTeIbHBIM
IIeHOBBIM aKTOpOM, BJIVIAIOIIVMM Ha BOCIIPUSATHE CIpaBeljIMBOV IleHbl M Ha YCTOVYMBOCTH
IpUHIINIIA TapudHOro napurera. B pesysbraTe MapKeTMHIoOBas JIOTVKa OTPaciy IIOCTeIIeHHO
CMeIllaeTcsl OT KOHKYpPeHIIMM 3a Pa3oBYIO TpaH3aKIIMIO K KOHKYPEeHIIMM 3a BOCIIPVHVMAaeMYIO
LIeHHOCTb U yIIpaBJisieMoe IIOBTOPHOe B3aVIMOJIeVICTBIe C TOCTEM.

Ha ocHoBe Teopun mapkeTnHrosbix KaHasioB JI. Ctepra 1 A. Dib-AHcapy ¥ KOHLEIIIV
TpaHCaKIIMOHHBIX wm3gepkek O. YwibdMcoHa IiejlecooOpasHO CUCTeMaTU3MpPOBaTh YeThIpe
KOHKYPUpYIOIIie MOfe/IN yIIpaBjleHus IIpopaXamy II0 WM3MepeHMsM S5KOHOMUKM KaHala,
KOHTPOJIsl Haf, TapydHOV HOJIUTUKON ¥ CIIOCOOHOCTM aKKYMYJIMPOBaTh KIMEeHTCKIUI KaruTal [3;
5]. B nccnenoBaHmsIx KaHAJIOB paciipefie/leHVss TOCTUHIYHOIO MPOAyKTa ITOIYEépKMBaeTCs, YTO
3JIeKTPOHHBIe KaHaJIbI IpofaX TPeOyIoT eqVHOV CTpaTermyu I1eHOOOpa3oBaHMs U IIOCTOSHHOM
oneHkn 3¢ddexTmBHOCTN [1]. Manyanpraasa (ad-hoc) mmcTpmbyrms xapakTepHa s MajIbIX U
MUKPOOOBEKTOB pa3MeIleHIs], He PacIosIararoIix IpodeccoHaIbHOV CUICTEMOV YITPaBIIeHVIS:
HoMepHoM oHJ, BeriéTcs B Excel-mmaxmarke, 6poHMpoBaHme Ha canTe peajmsyeTcs B popMaTe
dopMBI 3a4BKM, a HOATBEpXKeHIe OCYIIecTB/IgeTcs aiMUHNUCTPaTOPOM BpyuHyo. Takas Mozesb
IIOYTW He CO37jaeT KOMVCCMOHHBIX Pacxofi0B, OHAKO CBA3aHa C BBICOKMMU TpaHCaKIIVIOHHBIMU
M3IIep)KKaMy, OTCyTCTBMEM MacIITabupyeMocTy, pparMeHTapHBIM COOpOM TaHHBIX O KJIVIEHTe 1
HEeBO3MOXXHOCTBIO ITOJIHOIIEHHOTO IVMHaMIYecKoro IieHooOpasosaHms. [TosTromy oHa coxpaHsieT
PalVIOHAIBHOCTD IIPEVMYIIIECTBEHHO I OOBEKTOB C OrpaHMYeHHBIM HOMEPHBIM (POHIOM 7
YCTOVYVBBIM JIOKQJIbHBIM CITPOCOM.

OTA-nenTpruHasi OUCTpUOyLMS IIpelioyiaraeT JlejlervpoBaHie KaHaJIbHOW (QyHKIIUM
onHJIavtH-arperaTopam u 10 2022 roga Oblia pacrpocTpaHeHa B pOCCUICKOM FOCTMHUYHOM CeKTOpe
B (dopme 3aBucumocti oT Booking.com, obecrieunBabliiero 3HauMTeIbHYIO YacTb OHJIAVIH-
OpoHMpOBaHUN y HeceTeBbIX OOBEKTOB. DKOHOMMKA 3TOVI MOJeV oImpaercs Ha 3¢ddexT
MaciITaba mocpegHMKa ¥ MUHMMaJIbHbIE KallUTaIbHble BJIOKEHMS CO CTOPOHBI OTeJIsl, OfHAKO B
KOOpAMHATax Teopuy TpaHCAKIMOHHBIX WM3[ep)KeK OHa IIopoXpaaeT 3(ddeKT yaepKaHWs
nmaptaépa (hold-up problem). KonmeHTparms Benymmx MrpokoB OpMMUpYeT acUMMMETPUIO
IIeperoBOPHON CWJIbI, KOTOpasl IpOsBJIsAeTCs B OJHOCTOPOHHEM IlepecMOTpe KOMWCCHOHHOV
MOJIUTUKM M B OrpaHMYeHuM ImOKocTu TapudHoro ymrpasieHus. Haubosee cylecTBeHHbIM
MapKeTVMHIOBBIM OrpaHMYeHVeM CTaHOBUTCA HEeBO3MOXXHOCTb IIOJIHOLIEHHO aKKyMYJIMPOBaTh
KJIVIeHTCKMV KaIlUTasl: FOCTh IOPUAMYECKN 11 KOMMYHMKAIIVIOHHO OCTaeTcs KJIIMeHTOM IUIOIIaIKY,
a OTeJIb IIOJIyyaeT OrpaHWMYEHHBIV [OCTYIl K [JaHHBIM I cerMeHTaumy, pacuéra CLV u
IIOCTTPaH3aKIMIOHHBIX KOMMYHVIKAIIVVL.

[mbpuanas, wm  MyJIbTMKaHaJIbHAs, AUCTPUOYIIMS  IIpeACTaBiIsIeT  TeKyllee
KOMITPOMICCHO€ COCTOSIHVIE OOJIBIIVHCTBA POCCUVICKVIX TOCTVMHULL: COOCTBEHHBIVI CalIT C MOMyJIEM
OHJIaVH-OpPOHMpPOBaHMS WCIOJIb3yeTcsd IapajUleJIbHO C HeCKOJIBKMMM —arperaropamu, a
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CMHXpOHM3alMd HAOCTYIIHOCTM W TapudOB OCYIIecTBIsAeTcsd 4Yepe3 MeHelpkep KaHasloB.
TexHosIOrMUeckonm OCHOBOVI TaKOW MOJe/IV BBICTYIIaeT CIIelVaJIM3MPOBaHHBIVI IIPOrPaMMHBIN
KOMIUIEKC I yIIpaBsiieHus oTesieM (PMS), mornoHgeMblnl MHCTpyMeHTaMM revenue management,
AVHAMWYeCKOTro 1eHOOOpa3oBaHMsS ¥ MOHUTOPMHIa KOHKYpPeHTHBIX Tapudos. [lo maHHBIM
TravelLine, xomuccus 3a OpoHMpoOBaHMA Yepe3 MOJ1yJIb OHJIaVH-OpOHMpPOBaHMs cOCTaBIIgeT 4%,
Torga Kak cpemHss komuccuss OTA npessiaer 18% [12]. I'mOpugHas Mofeb CHVDKAaeT OCTPOTY
KaHaJIbHBIX PUCKOB 3a CYET OuBepcuduMKaiyy, OOHAKO He yCTpaHsSeT WX CTPYKTYPHBIX
VICTOUYHVKOB: COXpaHsieTCs BepTUKaIbHBIV KaHaJIbHBIV KOH(IIMKT, 00513aTeIbCTBO TTapuTeTa 1ieH
orpaHUYMBaeT TI'MOKOCTb TapudHOM HOIUTUKM, a dparMeHTaIMsd KIVMEHTCKMX HJaHHBIX IIO
VICTOYHVKAaM 3aTpyIHsAeT POopMIUpOBaHye eIHOTO POl FOCTH.

st TMbpymHON Momenyt IPVHIMITNAIBFHO BaXXKHO Ppas3jIMdaTh TeXHIYecKoe IIPUCYTCTBIIe
IIPsIMOTO KaHasIa 11 ero paKTH4IecKylo KomMmepuecKyo addexTnBHOCTb. Hammume carita v Moztysis
OpoHMpoBaHMs caMo II0 cebe He rapaHTUpyeT pocTa IIPsAMBIX IIPOAaX, ecyiv I10JIb30BaTellb He
BVIVT IPUUVHBL OpOHMPOBATh MMEHHO Y oTejId. Takor IpUUmrHOV MOXeT CTaTh He TOJIBKO Ooliee
BBITOHBIN Tapud, HO M HabOp [OMIOIHUTEIBHBIX II€HHOCTeN: TMOKMe YCIOBUS OTMEHBI,
rapaHTVpOBaHHBIVI TUII HOMepa, paHHWI 3ae3]l, ITO3JHW Bble3[l, IIPYBeTCTBEeHHbIVI KOMIUIVIMEHT,
HauucleHne OaUloB WM IIepCOHAIbHOE IIPeIjIoKeHWe IIpU IIOBTOPHOM OOpallleHu.
CrefoBaTesibHO, 3alada FOCTVHMIIBI COCTOUT He B MeXaHI4YeCcKOM IlepepaciperesieHnn Tpadrka
Mexnay OTA wm canTtomM, a B CO3TaHMUM pPasJIMuMMOV IIEHHOCTHOVI PasHMIBL MeXIy
IIOCPeTHNYEeCKMM U IIpAMBIM KaHajloM. YeM citabee 3Ta pasHMIlA, TeM BBIIIIE BEPOATHOCTb, UTO
TOCTb COXPAHUT IPUBBIYKY OpOHMPOBATh Uepe3 arperaTtop gaxke Ipy HaIMIUM OPUIIMAIBHOIO
caviTa OTeJIs.

DKocuCTeMHass Mofellb IpenlioyiaraeT INPUHIMUINAIBHO WHYIO KOHQUIypalluio
yIlpaBjleHusl IIpofdaXaMi, IpY KOTOPOV 3HauuTesIbHasl 4acTb OpoHMpoBaHMUM dopMuUpyeTcs
yepe3 cOOCTBeHHBIEe KaHaIbI OTeJIs, a OHJIaTH-arperaTopbl MCIIONIb3YIOTCS KaK BCIIOMOTaTe IbHbIN
VIHCTPYMEHT TeHepaluy IMepBUYHOIO CIIpOoca W IOBBIIEHWS PBIHOYHOM BuamMocTy. Eé
OTJINYUTEIBHOV 4YepTom sBjideTcd QOopMMpoBaHMe BOKPYI IIPsIMOTO KaHajla 3KOCKUCTEeMBbI
LIEHHOCTW ISl TOCTS: MHOTOYPOBHEBOVI IIPOrpaMMBbl JIOSUIBHOCTY ¢ OaJUIbHBIM HaKOIUIEHVEM U
craTycHOM Imnddepennmanyer, IapTHEPCKUX IIPUBWIETNUI C pecTOpaHaMy, CHa-IieHTpaMyu U
5KCKYPCHMOHHBIMI OIlepaTOopaMy, IIepCOHaIM3MPOBAHHBIX IIPeIJIOKeHN, KeII05Ka, IOBBIIIeHs
KaTeropuy HoMepa, ITI03JHero Bbles3[ia 1 MHBIX SMOIMOHAJIbHBIX BO3HarpaxieHun. VcciiemosaHms
IpOrpaMM JIOSUIBHOCTV IIOKa3bIBAaIOT, YTO VX JOJITOCPOYHBIN 3PEPeKT 3aBUCUT OT MCXOTHOV
BOBJIEUEHHOCTVI KJIVI€HTa, KadecTBa CEPBMCHOrO OIBITa W CIOCOOHOCTM  ITPOTpaMMBbI
CTVIMYJIMPOBaTh IIOBTOPHOE B3aMIMOJEVICTBMe, a He TOJIBKO MpefocTaBuTh cKkuuky [2; 8]. C
MO3ULIVY PeCcypPCHOro IIOJIX0la SKOCHCTeMHasl MofleIb (popMUpyeT YyCTOMYMBOe KOHKYpPeHTHOe
IIPEeVIMYIIIeCTBO 3a CUET [IBYX aKTMBOB — COOCTBEHHBIX [JaHHBIX O KJIMeHTe ¥ OpeHI0BOW
JIOSUTBHOCTM, —  oOOJlajarolmimx IIpM3HaKaMM — CTpaTerM4eckoro pecypca: I€HHOCTBIO,
OTHOCUTEJIBHOV PeAKOCTBIO, 3alIMIIEHHOCTBIO OT IIPAMOro KOIIMPOBaHWS U OpraHM3aliOHHO
BCTPOEHHOCTBIO [4].

[IpakTiaeckass HPUMEHMMOCTb SKOCHCTEMHOV MOOEIN 3aBUCUAT OT Macmraba n
OpPraHM3alVIOHHOVI 3peJIOCTM TOCTMHWYHOIO NPefIpuAaTs. [1j1a KpyIIHBIX CeTeBbIX OIlepaTopoB
OHa BBICTyHaeT CTpaTervieyl 3alllUThl Map>Xy M KOHTPOJIS KJIVIEHTCKOTO OIBbITa; IS CPeHWX
HeceTeBbIX OOBEKTOB B TOPOaX-MWUIMOHHMKAX MOXET peaJlM30BBIBaTbCs II03TAIIHO, Uepes3
rMOpUAHYI0 MOMelb ¥ IIOCTelleHHOe HapalllBaHMe IIpsAMBIX OpOHMPOBaHWMIL IS MasIbIX
perMoHaJIbHBIX OOBEKTOB pallVOHAJIbHBIM MMUHVMYMOM CTaHOBUTCS WHTerpamnms 0a30BOro
MOIIyJIsl OHJIaMH-OpOHMpPOBaHMS C IIPOCTOV IIporpammont yaepxkaHus. OCHOBHBIM Oapbepom
TpaHcOpMaIy BBICTYHAIOT He CTOJIBKO TeXHOJIOTMYecKye VHBEeCTUIIVV, CKOJIBKO IedpuiinT
MapKeTMHIOBBIX ¥ aHaJIMTUYEeCKVX KOMIeTeHIIMV IlepcoHasa. Ecim orTebs orpaHmYmBaeTcs
dopMaIbHBIM TIOOK/IIOUEeHVEeM MOMYJIsi OpOHMpPOBaHMS, HO He BBICTpamBaeT 0a3y ITOBTOPHBIX
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KOMMYHVKAIIVVI, He CETMEHTVIPYeT TOCTell 1 He IpeylaraeT IeHHOCTb, OTIIMYHYIO OT CKWUIK,
MIpsIMOVI KaHAJI He IpeBpalraeTcs B MCTOYHMK KIMEHTCKOro KammTaia. Ilosromy skocmcreMHast
JorMkKa TpeOyeT coracoBaHMs IIPOOaK, MapKeTVHIa, CcepBluca ¥ YIpaB/IeHMs HaHHBIMM Ha
yPOBHE eIMHOV KOMMePUeCKOV ITOJIUTVKIA

C ympaBeHYecKOVI TOYKM 3peHMsl Ilepexof, K 3KOCUCTeMHOV MOIeIN [IOJDKeH
COIIPOBOXAThCA W3MeHeHMeM cucTeMbl ITokasaTerteir. Ecmm B OTA-meHTpwdyHOV JIOTHMKe
KJTIOYEeBBIMV METPUKaMV BBICTYTIAIOT 3arpy3Ka, KOJIMYeCcTBO OpOHe: 11 o3It OObeKTa B BbIIade
arperaropa, TO B 3KOCVICTEMHOVI JIOTVIKe BO3pacTaeT 3HadeHVie [OJIM IIPSIMBIX OpOHVpPOBaHW,
ITIOBTOPHBIX PO, CTOMMOCTV IIPMBJIEUEHVIs TOCTSI, CPeIHero YeKa, [JOJIV TOCTeVI, BCTYIIMBIIINX
B IIpOTrpaMMYy JIOSUIBHOCTWY, VI Ka4eCTBa COOCTBEHHOV KJIVMEHTCKOVI 0a3bl. VIMeHHO 3Tu moKas3aTesnm
TIO3BOJISIOT OLIEHWTH, IIPeBpaIaeTcs JIM IPsIMOV KaHaJI B CAMOCTOSTEIIbHBIV aKTVB VIV OCTAeTCsI
BCIIOMOTaTeJIbHBIM MHCTPYMEHTOM IIpueMa 3asBoK. [Ipu 3ToM 1osiHOe MCKIIoYeHve arperaTopos
113 KaHaJIOB IIPOfaX He SIBIIeTCsl YHUBEePCaIbHOM 1IeJIbIO: I MHOTIX OOBEeKTOB OHM COXPaHSIOT
POJIb VICTOYHVIKA IIEPBUYHOTO CIIPOCa, 0OCOOEHHO B HM3KMUIL Ce30H ¥ Ha HOBBIX PBIHKaX. Bompoc
3aKIIOYaeTcss B TOM, KOMY IIPMHAIUIEXUT IOJITOCPOYHAs CBA3b C TOCTEM IIOCiIe IIEPBOWA
TpaH3aKIIIL

[IpoBenéHHBIT aHaIM3 MOKa3bIBaeT, YTO pasjIndie MeXIy MOHEeIsIMU AUCTPUOYyIIM
OIIperiesIsIeTCs He TOJIBKO YPOBHEM KOMICCHOHHBIX PACcXOI0B, HO VI CIIOCOOHOCTBIO TOCTMHIIIHOTO
npefnpuaATs  QOpMMpOBaTh COOCTBEHHBIVI KIMEHTCKMUM KallUTall KaK IOJITOCPOYHBIN
cTpaTervdeckmii akTviB. MaHyaibHast 1 OTA-1ieHTpUYHas MOZEIV COXPaHSIOT OIePaIIOHHYTO
IIPOCTOTY, HO OrpaHMYMBAIOT HaKOIUIEHNe JaHHBIX O TOCTSX U IlepeaioT 3HAaUMTEe/IbHYIO YacTh
KIIMEHTCKOV CBSI3M IOCpeqHMKY. ['mOpwmmHas Momenb CHVDKAeT 3aBUCHIMOCTh OT OTIEIBHBIX
IUIOIIA/IOK, OJHAKO He YCTpaHseT acCMMETPVIO PEIHOYHOW BJIACTH ¥ ITpobiieMy dpparMeHTaImm
JaHHBIX. DKOCVCTEMHAs MOIellb, HAIIpOTWB, ITO3BOJIeT cBs3aTh direct booking, mporpammy
JIOSUTBHOCTY, II€pCOHAIM3MPOBAaHHBIE KOMMYHMKAIIUW ¥ MAPTHEPCKYIO IIEHHOCTb B €OVHYIO
yIIpaBIeHYeCcKyIo JIOTMKY. IIpm 3ToM eé BHempeHme He MOJDKHO OBITH OAVHAKOBBIM IJISL BCEX
CeTMEHTOB PBIHKA: KPYIIHBIM CeTSIM HeoOXomyMa MaKCUMM3alysl IPsIMBIX OpOHMPOBAHMV,
cpemHVM OOBeKTaM — IIOCiIefloBaTeIbHas TMOPUIHO-3KOCUCTeMHas TpaHcopMaIiis, MalbIM
roCTMHMIIAM — Oa3oBasi My poBM3aliMs MPsIMOrO KaHajla ¥ peryssipHasi paboTa ¢ IIOBTOPHBIM
cupocoM. B ycimoBmsix mmdpoBOVt  SKOHOMWIKM — YCTOVMYMBOCTH TOCTMHWYHOIO OpeHIa
ollperierIsieTcsl He CTOJIBKO OOpBOOV 3a MO0 B OTHEIBHOM KaHasle, CKOJIBKO CIIOCOOHOCTBIO
CO31aBaTh YIIPABJIIEMYIO CCTEMY OTHOIIEHWII C TOCTEM Ha IIPOTSDKEHMV HECKOJIBKVX IVIKIIOB €T0
oTpebITeHmsL.
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